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1. Jobs and Hiring
2. Profile Look up (face is easier to remember than a name)
3. Build Professional Relationships (LION)
4. Give and Receive Recommendations
5. LinkedIn Groups
6. Stay Updated with Colleagues, Contacts (Mini CRM)
7. Sponsor Company Updates
8. Strengthen old relationships
9. Branding yourself
10. Business Development & Marketing 

What are the Top reasons for using LinkedIn 
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1st

"I have a Profile, It’s a waste of Time / 
Money / Energy to use & learn" 

Common Mistake 1



2nd

"I don’t know so many people, so I can’t build a 
Professional Network" 

Common Mistake 2



3rd

"I wrote to several people and did not receive replies, 
it doesn’t work for me" 

Common Mistake 3



4th

“I am already using LinkedIn there is nothing I have 
to learn more…" 

Common Mistake 4
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Profile Sections



14Profile Picture



Problematic Images



Suggested Images



Profile Keywords







Summary & Multimedia





Skills



Experience



Experience 
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Education
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Education



Profile & Spoken 
Languages



Profile Language & Spoken Languages



Publications



Publications



Profile SSI



Your SSI Score
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LinkedIn Groups



LinkedIn Groups – Sharing of Technologies
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Why LinkedIn?



Amazon



Case Study – Yahoo (meeting in SF)



Case Study – Yahoo (April Henry – Ron Brachman)



Case Study – Yahoo (Ron Brachman – Yoelle
Maarek)



Case Study – Yahoo (Yoelle Maarek)



Case Study - NewSit



Case Study - NewSit



Case Study - NewSit
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Recommendations Summary  
• If you have at least 3 reasons from List provided you must make sure you have a good 
LinkedIn profile 
• Avoid the 4 common mistakes by building a powerful profile, increase your network and a 
coupe of minutes a day for networking, sharing, engaging etc.
•Make sure that at the very least you have the mentioned important sections updated 
accordingly. It is suggested to have an SSI of at least 50. 
• Join and create Groups of interest, share discussions and engage with professionals to find 
new leads

Recommandations
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Conclusions

Conclusions
• LinkedIn is the best B2B Social platform that exists today
• If used correctly, the company can gain a tremendous value from the new leads and 
connections with past colleagues for doing business. 
• In order to gain benefit from LinkedIn you have to work according to several guidelines 
and be consistent. Generating results takes time so be patient!
• I see LinkedIn as an “Opportunity Generator”. Hundreds of people around the world which 
have implemented my recommendations are already generating great results.
• For a Technology Transfer Company (or activity), LinkedIn is a “dream tool” allowing fast 
responses which are so desperately needed to decide on patent decisions. 


